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Macauley Sees 2,000,000 
Cars Junked in 1932 as 


Against 1,500,000 Built 


First October Key City Sales 


Discounting Exports, the Disparity Between Output STOCKHOLDERS WILL 
and Obsolescence Should Create Still 


Greater 


Detroit, Oct. 18.—With t 
this year, and only one and on 


Demand 


wo million cars being junked 
e-half million new cars taking 


to the road, prospects for a sharp stimulation in automotive 


demand are brighter than for 
of Alvan Macauley, president 
Company. Mr. Macauley also 


several years, in the opinion 
of the Packard Motor Car 
sees the higher raw material 


price trend as an urge to ‘take advantage of today’ 8 auto- 


mobile prices. 

“The situation is that several mil- 
lion motorists must soon buy new 
cars, or walk,” Mr. Macauley said. 
“The American motorist will not 
adopt the latter course. Despite 
three years of trying economic times, | 
automobile registrations slumped | 
less than 3 per cent. from 1929 to) 
1931, and gasoline consumption more | 
than held its own during this period. | 

“After all, why shouldn’t the mo- | 
torist buy a new car today? He gets | 


rial prices the industry has enjoyed ' 
in many years. Moreover, he gets a| 
product into which have gone many | 
outstanding engineering develop-| 
ments. He can rest assured that} 
reductions in present used car allow- 
ances are inevitable. 
“It seems appatent that overal-| 
lowances by dealers on old cars have 
bo:n in direct ratio to overproduc- 
tion of new cars. At the beginning | 
of this year the automobile industry | 
fixed production schedules at higher | 
f'zures than subsequer.t demand was | 
able to absorb. These ambitious | 
production programs were based 
upon the industry’s desire to do its 
full share in breaking the depres- 
sion. Out of that aggressive effort 
came overproduction, and, with it, 
overallowances on used cars. Just 
as inevitably as those overallow- 
ances came into the sales picture 
will they soon return to normal as 
overproduction disappears—as it is 
now disappearing. 
“Another important factor that is | 
working to increase the S cecaes | 
demand is the fact that automobiles | 
in service have for the most part: 


(Continued on Page 2) 


TWIN COACH TO 
BOOST OUTPUT 


Kent, O., Oct. 18.—W. B. Fageol, 
vice-president of the Twin Coach 
Company, bus manufacturers, with 
factories here, has announced the 
plant at the present time working 
only about 20 per cent., but within 
the next sixty days expects to be 
back on a full-time basis. 

The marked improvement in busi- 
ness conditions has given officials of 
the plant an optimistic outlook on 
the business conditions. Fageol re- 
ported that business on the Pacific 


Coast, where the Kent factory has 
several branches, is gradually im- 
proving. 


Officials this week received word 
that a patent request for a combi- 
nation highway-rail bus had been 
granted and marketing is expected | 
to start shortly. 

Rail officials throughout the | 
country are reported to be receiving 
the new bus with enthusiasm. How- 
ever, Interstate Commerce Commis- | . 
sion regulations at present prevent 
its use, but Twin Coach officials 
hope that the demand will compel 
the commission to alter the present 
law governing the one-man-crew 
coach. 


| 
| 





|HONG-KONG PUTS 


AN EXTRA TAX ON 


NON-BRITISH CARS 


Washington, Oct, 18. — Following 


the spirit of the agreements con- | 
cluded at the Ottawa Conference, | 


the benefit of the lowest raw mate-|the colonial government of Hong- | 


Kong on October 15 promulgated an 


ordinance providing an extra license | 


fee of 20 per cent. of the c. i. f. value 


on all non-British motor vehicles on | 
| their first registration in the colony, 


according to a cablegram from the 
United States consulate in Hong- 


Kong to the Department of Com- | 


merce. 
Motor 


other countries will not be affected. 

The stringency of the ruling is 
slightly softened by the fact that 
the extra charge apparently does 
not apply to motor vehicles already 
registered, but will apply to all such 
vehicles registered from the effec- 


tive date, even though imported 
prior to the promulgation of the 
ordinance. Automobiles imported 


into Hong-Kong from all sources are 
free of duty. 


TRUCK OPERATORS 
URGED TO GIVE FACTS 
TO SHANNON GROUP 


New York, Oct. 18.—Truck oper- 


| ators throughout the United States 


were urged to present facts regard- 
ing truck and bus taxation at the 
meeting of the Shannon Commit- 
tee, November 14, in a bulletin is- 
sued by the National Automobile 
Chamber of Commerce today. 
Edward F. Loomis, manager of 
the motor truck division of the 
N. A. C. C., in the bulletin said: 
“Railroad witnesses have con- 
stantly referred to Federal highway 
aid as a governmental subsidization 
of railroad competitors in testimony 
at hearings of a special House com- 
mittee investigating 
competition with private business. 
“This House committee com- 


| prises: John B. Shannon, chairman, | 
E. E. Cox, Georgia; Samuel | 


Missolri; 
B. Pettingill, Indiana; William : 
Stafford, Wisconsin, and Robert F. 
Rich, Pennsylvania. 





New York and Kansas City during 
the summer months, and is prepar- 
ing to resume sessions at Chicago 
November 14. 

“While the investigation may not | 
appear to require testimony from 


representatives of truck operators, 
you or some of the members of your | of the association, 


vehicles imported into the | 
|colony and re-exported to China or 


government | 


VOTE ON A CHANGE IN 


GRAHAM-PAIGE SET-UP 


Detroit, Oct. 18.—A special meet- | 


ing of stockholders of Graham- 
Paige Motors Corporation will be 
held October 24 to vote on proposal 
to reduce the authorized 
from $7,000,000 made up of 30,000 | 
shares of first preferred $100 par, | 
40,000 shares of second preferred 
$100 par, and 2,500,000 shares of no- 
par common stock to $5,516,500 con- 


stock $100 par, 165 shares of 7 per 
cent, cumulative convertible second 
preferred $100 par 
shares of common of $1 par. 

The amount of reduction result- 
ae from the change of $1 par from 
|the no-par value common stock 
would be transferred to capital 
| surplus against which would be ap- 
plied the. deficit from operations 
|} accumulated to December 31, 1932, 
{and such writedowns of property 
accounts as may be determined 
upon during the current year, 

All but 165 shares of the con- 
| vertible second preferred stock has 
been exchanged for common stock. 
The offer was on the basis of six- 
teen shares of common for each 
| share of preferred. 


DU PONT PREPARING 
FOR BUSINESS GAINS; 
CONSOLIDATES SALES 


Parlin, N. J., Oct. tia 
mately fifty-five officials and em- | 
ployees of the Du Pont Company | 
| plant and officers here will be trans- | 
ferred to the other offices over the | 
country, company officials an- | 
nounce, 

The formal announcement of the | 
| company is as follows: 
| “In order to prepare for further | 
expansion in business the Du Pont) 
Company is announcing the open- | 
ing of consolidated sales offices in | 
Philadelphia, Boston, Chicago and | 
Atlanta, which will necessitate the 
moving of the industrial sales de- 
partment from Parlin to the con- 
solidated general sales offices, which 
will continue to be the Du Pont Com- | 
Philadelphia. 

“This in no way affects the opera- 
tions of the Parlin plant. which 
will continue to be the duPont Com- 
pany’s principal plant for the manu- 
facture of Duco, lacquers, solvents 
|and nitrocotton. J. D. Shiels is 
remaining in Parlin as plant man- | 
ager.” 


N. J. GOVERNOR WILL 
NOT CALL SPECIAL — 
LEGISLATIVE SESSION 


| 


Trenton, N. J., Oct. 18.—Gov.! 
Moore has rejected the suggestion | 
advanced by the New Jersey Tax- 
payers’ Association that a special 
session of the Legislature be called 
| to repeal acts making certain appro- 
priations mandatory on the part of 
| the counties and municipalities. 

It was proposed by the president 
Clinton Bardo, 











association may think it advisable | that this means be adopted to aid in 
to get testimony | into the records | raising emergency relief funds in- 


(Continued o on Page 2) 
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sisting of 30,000 shares of preferred | 


'tra speed, 


| al., 
| versal of a Federal Court decision | 


Reports Are Best of Year 


Sn 


| San Antonio, ‘tos. and ni adit Show Actual 
Gains in Passenger Car Sales Over ‘ 


New York, Oct. 
satisfaction in 
| Daily News for 
| October. 
}are shown in passenger car 


key 


AIR-TIRED TRACTOR 
OPENS NEW MARKETS 
FOR RUBBER MAKER 


Chicago, Oct. 
Manufacturing Company 
ducing a new A-C model U air-tired 
farm tractor with two and one-half, 
three and one-third and five miles 
an hour plowing speeds and a fif- 
| teen-mile an hour road speed, there- 
by converting the regular farm trac- 
tor into a general utility machine 
available for both field and high- 
way operation. 

Simultaneously Goodyear’ Tire 
and Rubber Company and Firestone 
Tire and Rubber Company have be- 
gun advertising their new farm 
tractor tires, both of which are of 
low pressure (tweive pounds). Ex- 
more cushioning, greater 
operating range and lower traction 


and 2,509,000 , 


18.—Allis- Chalmers 
is intro- 


operation and maintenance costs 
are claimed. 

Other leading farm equipment 
manufacturers are likewise con- 


sidering the use of rubber tires as | 


original equipment for tractors, 

a stimulant to tractor sales. 
There are at present approxi- 

mately 1,000,000 strictly farm trac- 


as 


(Continued on Page 5) 


TRANSPORT CONTROL 
UNDER STATE LAW 


TO BE HEARD NOV. 14| 


Washington, Oct. 18.—Chief Jus- 
tice Hughes announced yesterday 
that the Supreme Court of the 
United States would take jurisdic- 
tion of an appeal brought to the 
highest court on behalf of several 
motor truck operators of Texas to | 
test the validity of a state statute 
providing for regulation of common 
and contract motor carriers. The 


case was assigned for argument on | 
| the court’s call for November 14, 


Appellants J. H. Stephenson, et 
in Case Number 326, seek re- 


upheld the validity of the 
on the ground that en- 


which 
statute, 


forcement of its provisions deprives | 


~ contract carriers of their prop- | 

rty without due process of law, and 
aantes them equal.protection of the 
laws, in violation of the Fourteenth 
Amendment. 

The operators assert that they are 
private contract carriers operating 
in the state highways. They 
brought an action to restrain en- 
forcement of the statute, which pro- 
vides that the business of operating 
as a motor carrier of property for 
hire along the highways of the state 
is a business affected with a public 
interest. 

As to private contract carriers, it 
prohibits their operation without 





(Continued on Page 2) 


the first reports received by 
city sales during the first half of 
In two out of three cities reporting actual gains 


‘ September Levels 


18.—There is very definite cause for 


Automotive 


sales, a condition contrary to 


capital | the normal seasonal trend in sales at this time of the year. 


®” The Cleveland Automobile Man- 
|ufacturers and Dealers Association 
| reports that during the first 15 days 
of October passenger car sales in that 
city amounted to 415 new vehicles 
and 3,023 used cars. This compares 
with 440 new cars and 3,086 used 
vehicles sold during the first half 
of September, a good showing 
though not actually a gain. During 
the entire month of October last 
year new car sales amounted to 
1.257 and used sales to 6,482. It 
will be observed that in the field of 
used cars the showing this year is 
almost on a par with that of 1931. 

During the first half of October 


'new car sales in the city of San 
Antonio, Texas, amounted to 115 
passenger cars and sixteen trucks. 


This compares with 106 passenger 
cars and fifteen trucks sold during 
the first half of September this 


year. Even when compared with 
sales during the first half of Oc- 
tober, 1931, the showing is excellent, 


for during that period passenger car 
sales totaled 123 with thirty trucks. 
In the used car field the first half 
of the present month saw 253 units 
sold, as against 283 in the first half 
of September and 294 in the first 
fifteen days of October, 1931. 

San Francisco also makes a very 
encouraging showing in passenger 
car sales during the first half of this 
month, with a total of 163. This 
compares with 149 in the first half 
,;of September and with 202 in the 
| first fifteen days:of October, last 
year. During the first two weeks 
of this month seventy-six trucks 
were sold, comparing with 104 in 
the same period of September and 
with 141 in the first half of October, 
1931. 

Further reports from key cities 
will be watched with interest, as 
they give the first indication of how 
sales are going this month. Cer- 
tainly we must find these early re- 
ports encouraging with their sug- 
gestion that financial stringency is 
letting up in certain sections of the 
| country, at any rate. 


| DURA CONTINUES 
AUTOMOTIVE LINE 
IN REORGANIZATION 


Toledo, Oct. 18.—Announcement 
| is made of the reorganization of the 
business of The Dura Company un- 
der the name of Dura Company. 
| This new corporation has taken over 
the assets of The Dura Company 
and The Dura Building Company, 
including plant and equipment, 

The management of the newly or- 
| ganized Dura Company will be F. A. 
Judson, president; A. F. Seubert, 
vice-president and general man- 
ager; R. C. McCullough, vice-presi- 
dent and general sales manager; A. 
| B. Richardson, secretary and treas- 
urer. 

This new company will continue 
to manufacture the line of auto- 
mobile regulators, as well as hard- 
ware for the automobile and refrig- 
erator industries in die castings and 
stampings. 
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Macauley Sees Junking 
Exceeding Production 


(Continued from Page 1) 


failed to get normal upkeep care. 
At a time when owners were plan- 
ning to get longer service out of 
their cars than was customary, 
good judgment should have dictated 
careful attention to upkeep. But 
they economized on repairs. As the 
depression drew out, people spent 
less and less for maintenance. Today 
the average automobile is in the 
poorest mechanical condition in the 
history of the industry. Hundreds 
of thousands of vehicles are even in 
an unsafe condition. These facts 
take on added significance to the 
car owner who is driving an auto- 
mobile which may at any minute 
cease to be an operable vehicle.” 

Mr. Macauley believes that the re- 
placement of worn out vehicles has 
already started. 

“We can’t reasonably expect a 
rush of business this fall,” he 
pointed out. “But motor car manu- 


TRANSPORT CONTROL 
UNDER STATE LAW 
TO BE HEARD NOV. 14 


(Continued from Page 1) 


permits, the State Railroad Commis- 
sion being authorized to grant or re- 
fuse permits upon consideration of 
conditions prevailing as to existing 
service by common carriers and of 
the transportation and traffic struc- 
ture. It also empowers the commis- 
sion to fix the maximum or mini- 
mum rates to be charged by contract 
carriers and that such rates shall 
not be less than the rates prescribed 
for common carriers doing the same 
business. 

The District Court of the United 
States for the Southern District of 
Texas denied the operators’ request 
for an injunction to restrain en- 


forcement of the Railroad Commis- 






















October 28. 


H. A. TARANTOUS, Bus. Mgr., 


333 No. Michigan 


Owners of 1,500,000 Business 
Vehicles Will Get the 
Issue of October 28 





facturers have every reason to feel 
| that the industry is on the upgrade. 
| Three lean years have been put be- 
hind and the period of underpro- 
duction resulting from subnormal 
consumer demand may end quickly 
when this demand once more makes 
itself felt. 

“The potential automobile market 
of this country has been underesti- 
mated, in my opinion. Splendid 
roads, smoother traffic and better 
cars have resulted in steady in- 
creases in the average mileage per 
car. These increased mileages have 
been offset only in part by the in- 
|} creased mileage built into modern 
|cars. The man who once found it 
difficult to average 5,000 miles a 
| year now has no trouble in putting 
| 10,000 miles or more on his car in 
|the same period—with the help of 
his wife and other members of his 
| family.” 


sion’s orders regulating their truck- 
| ing business. In upholding the valid- 
ity of the statute, the district court 
said it was “a clear, simple declara- 
tion of policy that the public has an 
interest in the business of carriers 
for hire over the highways of the 
state.” The court found that the 
facts warranted enactment of the 
statute. 

In their appeal to the Supreme 
Court the contract carriers contend 
|that enforcement of the act will 
bring about a complete destruction 
of their respective businesses. They 
|instituted and brought this action 
;not only for themselves but on be- 
| half of all contract carriers in Texas 
| similarly situated. 


| VIRGZNIA MOTOR FUEL TAX 
| LARGEST REVENUE SOURCE 








Richmond, Va., Oct. 18.—Compar- 
| ative financial] syarts prepared at 
the direction of Gov. Pollard show 
Virginia’s motor fuel tax continued 
to be the state’s greatest source of 
revenue during the last fiscal year. 
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TRUCK OPERATORS 
URGED TO GIVE FACTS 
TO SHANNON GROUP 


(Continued from page 1) 
which refute$S the claims of rail- 
roads as to highway subsidies. 

“The following excerpt from the 
statement of Representative Shan- 
non gives an insight as to what in- 





stigated the investigation: 

“‘From the complaints we have 
received, it seems there is no limit 
to the lengths to which govern- 
mental agencies have gone in com- 
peting with private enterprise,’ 
Shannon said. ‘The competition 
spreads to all fields.. One of the 
worst features of the situation is 
that the money of the taxpayers is 
used to pay the overhead expenses 
of these government institutions 
which provide the competition. The 
more the government goes into the 
field, the more business is taken 
away from the private enterprise 
and the less taxes private industry 
can pay.’ 

“We are passing along this in- 
formation so that you may decide 
whether it is advisable for you to 
send a representative to Chicago to 
submit testimony refuting claims 
of the railroad witnesses.” 


NOT TO CALL SPECIAL 





| LEGISLATIVE SESSION 


(Continued from Pa~e 1) 


stead of converting $20,000,000 of an 
authorized issue of highway bonds 
to that purpose. The collection of 
toll from traffic using the new su- 
per highway soon to be opened in 
north Jersey, an increase of com- 
mercial vehicle license fees and the 
| imposition of a mileage tax on car- 
riers for hire were othcr suggestions. 

The governor announced that 
there would be no special session of 
the Legislature at the conclusion of 








a conference with Mr. Bardo. He 
pointed out that the proposed col- 
lection of tolls on the north Jersey 
route was impossible because a part 
of the construction costs had been 
met with Federal funds contributed 
with the clear understanding that 
it be a free public highway. 

As to the repeal of mandatory ap- 
propriations, the governor cited that 
the Legislature, at the regular ses- | 
sion, had rejected a number of such 
measures and that a proposed in- 
crease of truck license fees likewise 
had met defeat. 

The governor added that he jis 
convinced that the conversion of 
highway bonds to relief purposes 
which will be submitted to the voters 
at the November election offered 
the best solution of the problem of 
caring for the unemployed during 
the coming winter, and said that he 
would take the stump in support of 
the plan. If not adopted, he as- 
serted, the only alternative would be 
a direct tax. 


GAS CRAFT CLUB 
ORGANIZED IN N.Y. 


New York, Oct. 18.—In order to 
provide members of the various 
automotive industries and profes- 
sions with a central meeting place 
throughout the year, the Hotel Lex- 
ington, at 48th Street and Lexing- 
ton Avenue, New York, announces 
the organization of the Gas Craft 
Club, with permanent quarters in| 
the hotel and open to all people | 
interested in automobile, motor boat, | 
aviation and motorcycle activities. 

The purposes of the club, said | 
Charles E. Rochester, general man- | 
ager of the hotel, are to provide 
much needed facilities for automo- | 
tive men in the immediate vicinity | 
of the Grand Central Palace dur- | 
ing the holding of the national | 
automobile, motorboat and aviation | 





shows there, and at all other times | ; , om 
| two years to get two tickets from the police—one for driving 


of the year. 
The club is purely a service organ- | 


ization, with no initiation fee and no | 
The headquarters on the 
| 


dues. 
fifth floor of the Lexington are open 
to members at all hours without 


charge and provide many unsual | 


courtesies and comforts, including 
free use of typewriters and station- 
ery, baths, conference rooms, up-to- 
date file of automotive magazines, 
telephone message service, mail de- 
livery and other facilities. 
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ALLOON tires for wheelbarrows! Fany that! And the 

idea was born right here in Detroit and has been put 
into execution by Goodrich. The coal trade has taken it up 
and, lo and behold, new business has been created for the 
rubber industry, which is hard to take these days. 

The wheelbarrow tire is the brain child of C. O. Gleg- 
horn of Jim Kennedy’s staff, which sells factory tire equip- 


ment for Goodrich in the Detroit area. True, Gleg had the 
new tire put through in time to display it at the last road 
show, but it wasn’t until the last few weeks that it got across. 

This was brought about by an executive of a Wisconsin 
wheelbarrow factory, who called on Detroit coal dealers with 
a balloon-tired\barrow. It clicked at once and orders have 
been pouring in since for what Goodrich calls its industrial 


pneumatic. 
ok 


THE TIRE IS 4.00x8 and has twenty-five pounds pres- 
sure, the wheel being fitted with roller bearings. Where an 
ordinary wheelbarrow costs around $9, the new one sells for 
from $20 to $22. The coal dealer, though, feels this is money 
well spent. 

You might ask why a coal man wants to go to this extra 
expense. Well, in the first place, a pneumatic-tired wheel- 
barrow is noiseless in operation; does not jar off the coal 
and leave a grimy trail on the concrete; it can run over a 
lawn without injury to the grass, and makes unnecessary the 
use of planking, which is short lived and expensive in con- 
sequence, 


* * 


* * * 

WHY JOIN AN AUTOMOTIVE CLUB? Well, after 
reading the annual report of the interinsurance exchange of 
the Automobile Club of Michigan, I can give you at least one 
definite reason—insurance. 

Jack Ramsey, who has handled the exchange since it 
started in March, 1922, staggers me with a bunch of figures 
and he doesn’t use red ink. The exchange, in the past ten 
years, has returned to the insured members of the club more 
than $5,000,000 in dividends, which normally would have 
been profit to insurance companies. 

But that’s not all. It has paid in actual money in the 
settlement of claims more than $8,750,000. It has paid to 
people injured by members of the club $3,579,025. And it 
has paid repair bills for members of more than $2,600,000. 
The exchange is the largest customer of Michigan repairmen, 
who have received more than $2,500,000. Theft loss claims 
settled have amounted to $1,179,916 and fire losses on mem- 
bers’ cars have amounted to $303,201. The exchange has a 
surplus over all liabilities of $2,173,667. 

Of course, the insurance can be had only by members 
of the Automobile Club of Michigan—just one of the many 
services given by this ancient and honorable organization. 

‘ * * 

EDITORIAL COMMENT in a local daily on the Detroit 
negro driver arrested for violation of fifteen city traffic 
ordinances inside three minutes has produced a comment 
from A, O. Dunk, manufacturer of the Detroit Electric, who 
is in the Adam class so far as pioneership in the automobile 
industry is concerned. The veteran clips the editorial and 
sends it to the column: 

“This looks like a record,” he writes. 


~*~ 


“It took me thirty- 


too fast (at eight miles an hour) in 1901, and the other for 
driving too slow on Woodward Avenue in 1930—thirty miles 


an hour.” 
oF * 


te 
That son of an illustrious father, Charles T. Fisher, Jr, 
continues his climb up the ladder to banking fame. Making 
a name for himself in the financial world, he steps from 
manager of the Michigan division of the Reconstruction Cor- 
poration to become a vice-president of the First National 
Bank of this city. 
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An Inept Tariff 


UTOMOTIVE DAILY NEWS has spoken many times 

of the need for business men generally to study and 
know more of the workings of tariff laws. We have pointed 
out that tariffs are today set by legislators who are pecu- 
liarly inexpert in this form of legislation and are usually 
governed entirely by their desire to get some advantage for 
industries effecting their local communities—sugar- beets, 
for instance. 

The complicated relations that exist in this day of speedy 
transportation and varied contacts between nations make 
some form of tariff almost obligatory. Few men today 
believe in literal free trade. But because of the complication 
of international relations the compilation of tariff schedules 
needs the touch of the most expert mentalities available. A 
congressman or a senator may be an expert in a national law 
and international relations and yet be a veritable ignoramus 
on international affairs and a positive menace to the business 
of the country when he attempts to interfere in these latter. 

A concrete case of ineptness in setting tariffs has 
recently come to light. For the past four years or so Japan 
has been absorbing our home market for electric light bulbs. 
In 1928 Japan sent use 37,000,000 bulbs. This volume has 
steadily grown until this year the imports from that country 
have been running at the rate of 89,000,000 bulbs. In the 
meantime our bulb manufacturers have been closing plant 
after plant. 
plant at Cleveland and another one at Buffalo, N. Y. It has 
consolidated its plant at Newark with another to cut down 
expenses. All these closings and consolidations mean addi- 
tions to our army of unemployed. 

Japan is able to undersell our manufacturers because 
women factory workers there make $100 to $160 a year, 
against $800 here. Skilled Japanese workers earn $250 to 
$300 a year, against $1,500 for the same class of labor here. 

Handling of tariff schedules by experts would make it 
possible to regulate rates so that foreign products could be 
held to a price which would not stifle American competition 
in cases of this sort. 
eign countries to send us products not competing with our 
own on an uneven basis, which would nevertheless give the 
other countries money to be used in buying from our manu- 
facturers. We cannot refuse to trade and still expect foreign 
buying. An expert revision of the tariff would protect indus- 
tries that need it and still make it possible for foreign coun- 
tries to do business with us both in buying and selling. 


About Wills 


There has recently come to our attention a curious 
by-product of depression that carries a suggestion of danger 
to families which any business man will dislike incurring. 
This relates to wills made back in the boom days of 1928 and 




































boxes, but which might easily result*in disinheriting the 
makers’ families if they were probated today. Perhaps our 
readers may smile at the idea of an automobile dealer today 
having anything to leave his family anyway, but it isn’t 
always as bad as that. 

The idea is that in the days of prosperity a successful 
business man may have made a will with cash bequests, rep- 
resenting then only a fraction of the whole estate. But today, 
because of the shrinkage of values, those scarcely considered 
bequests might easily eat up the whole estate, leaving the 
family, to all intents and purposes, disinherited. 

The average man dislikes making a will anyway, and, 





once done, he puts it out of his mind. For this reason there | 


are undoubtedly many wills, now signed, sealed and put away 


in safe deposit boxes, which would work severe hardship on | 


the maker’s family if he were to die and the instrument were | 
to be probated in due form. 
This reminder may not be wasted on all our readers, 
' even though the business of selling motor transportation is 
not enjoying a period of high prosperity. 
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FINANCIAL NEWS 


AMERICAN ZINC 

New York, Oct, 18.—American 
Zinc, Lead and Smelting Company 
and subsidiaries for the September 
quarter report a net profit of $5,540 
after taxes, interest, depreciation 
and depletion, equal to 7 cents a 
Share on 80,329 shares of $6 pre- 
ferred. This compares with a ret 
loss of $29,450 in the preceding quar- 
ter a net profit of $68,980, equal to 
86 cents a share on 80,329 shares of 
preferred in the September quarter 








Used Car Selling Prices 


Automotive Daily News in this department offers for 
the benefit of its dealer and salesmen readers a compilation 
of prices at which used cars have within the past few days 
been offered for sale by reputable dealers in various cities. 
These prices will vary on condition and from other causes. 
They are not presented as being the exact prices at which 
these models should be sold, but simply as the prices at 
which they have been offered for sale by dealers in the 
various cities. Other cities will appear in subsequent issues 


General Electric has closed its miniature lamp | 


It would, on the other hand, enable for- | 


1929 and now tucked away and forgotten in safe deposit | 


last year. 


Nine months’ net loss was $39,- 


816, as against a net profit of $325,- 
014, equal to 4.05 a share on the 
preferred in the first nine months 
of 1931. 


ATLANTIC REFINING 
New York, Oct. 18.—Atlantic Re- 
fining and subsidiaries report 
the third quarter of 1932 profit of 


$1,063,100, compared with $1,241,600 


‘| for the same period in 1931. First 
nine months showed profit of $4,- 
248,000, compared with 
$2,771,400 for the same period last 
year. Both figures are after inter- 
est, depreciation, taxes, etc. Earn- 
ings a share during the first nine 


months of this year were $1.58, 
against loss of $1.03 a share in the 


same period in 1931. 
CATERPILLAR TRACTOR 


the Caterpillar Tractor Company for 
September amounted to $947,931 and 
the net loss for the month was 
$116,279, it was announced yester- 
day by E. Bornstein, secretary. 
DU PONT 

Wilmington, Del., Oct. 
preliminary report of E. I. du Pont 
de Nemours & Co. for three months 
ended September 30 shows net 
profit of 36 cents a share on 10,- 
838,799 shares of the company’s 
stock outstanding during the period. 
This result included returns from 
the company’s investment in Gen- 





|}common for the period covered by 
| the report. 
In the second quarter of 1932, du 


27 centS a share. In the September 
|quarter of 1931, met earnings were 
| $1.12 a share, including dividends 
|from the General Motors invest- 
| ment amounting to 68 cents a share 
/on Du Pont common. 

For nine months ended Septem- 
ber 30 Du Pont reports net earnings 
of $14,887,071, equal to $1.37 a com- 





| standing. Of the $1.37 a share, 92 
cents a share accrued from 


General Motors investment. 


| ON THE OTHER HAND — 


WIRE MILLS BUSY 


Worcester, Mass., Oct. 18.—*Busi- 
|ness on the books of the wire mills 








city’s most important individual in- 
| dustry, has been increasing in vol- 
| ume steadily and consistently for 
several months,” says the Business 
Review of Worcester, published by 
the Worcester Bank 
Company, Worcester County Na- 
tional Bank and affiliated county 
banks. “Orders received by the 


Steel and Wire Company have 
gained in tonnage with each suc- 
ceeding month since May. As to 
the immediate prospect October 
promises to be a bigger month than 
September. In fact, tonnage of or- 
ders compares favorably with the 
same period a year ago. 

“The steel plant at the Wouth 
Works has three of its four open- 
hearth furnaces in operation for the 
first time in many months, and the 
blooming mill and rod mill are cor- 
respondingly busy. 

“The best part of the improve- 
ment, perhaps, as bearing upon the 
general business situation, is that 
it spreads evenly through all the 
various departments, thus embrac- 
ing the wide diversity of lines man- 
ufactured in Worcester, where the 
| American Steel and Wire Company 
|}concentrates its specialties. This 
means the demand is from a very 


| tomers generally.” 


MARKED IMPROVEMENT 


Boston, Mass., Oct. 18.—Employ- 
ment and pay roll earnings in the 
manufacturing establishments in 





Massachusetts in September again 
showed a marked improvement, ac- 


for 


loss of 


Peoria, Ill., Oct. 18.—Net sales of 


18.—The 


eral Motors Corporation, equivalent | 
|to 23 cents a share on Du Pont 


Pont reported net earnings equal to 


}mon share on 10,865,592 shares out- | 


the 


of Worcester, which constitute the | 


and Trust | 


Worcester works of the American | 


great variety of industries and cus- | 


of this paper. 








San Antonio, Tex. 


1932 1931 1930 1929 
Auburn ...... er 775ebr eee soee 
[Buick ......: 975cp- 1025 650cep-775 490cp-635 195cp-300 
|Cadillac 8..... thas 1950cp 1350 tree 
| Chevrolet ..... 583c-692 432c-569 330c-367 229¢-255 
Chevrolet .... 570cp-550r 414cp 312cp-295r 236cp 
GEE ceccne ieee 750 495r-550 saan 
De Soto ...... ‘ 400 385 250 
Dodge ....... Sea 553 445-325cp 233-300cp 
Durant 7 a 250cp-150 
Erskine ...... : nay 200 
ee sans 508-458cp oe 259-230cp 
ME ab vacecee 550cp(V-8) 333cp-37ltud 269cp-293tud 163cp-200tud 
Ford ......e.e. 550tud 335spce-310rbt 286spe-217rbt 18lspe-1565rbt 
Ford .. . 398 298-246r 234-158r 
Graham ° 687 ee 300 
Hudson 859 450 325cp-375 
Hupmobile ... = ki 260 350cp 
iLa Salle....... 1950cp-2100 cons 
Marmon ...... ‘ cWae 345-235¢ep 
ME Sscseeese il 430-325cp 
Oakland ...... 550cp rer 245-250cp 
Oldsmobile ee 550cp 375 235 
POMGIRC oc cscs 1050-835cp 503-467cp 395-325cp 325-350cp 
Plymouth 195 wane $20 235-210cp 
ee 495cp baat 295cep 
Roosevelt ..... , es 375 \75¢ep 
Studebaker 1095 765-550cp 500 365 
Whippet ee 250 180cp-175 
WHEE ove cess 435 410-375cp 225cep eeee 
Willys-Knight. 600 595 aa 
Legend: cbr-cabriolet: rbt-runabout; cp-coupe; r-roadster; tud-tudor 
. - 
Miami, Fla. 
1931 1930 1929 1928 
| Te er rr 650 450 265-275 165¢c-225¢ep 
PE sikheweeetbewaweseu 1050 Sear 250cp 
PCAGINAC coserccccccccccce ‘ 695 Seas 
To a MIE EP 260c-275cp 75cep-100 
SOE GS cccccecevsances ease 325 295d cove 
PE ws i Castes eeuniene cus 265c-425td 240cp-295cp 120cp-195cp 125r-135r 
RE discceense si esaeae oo a ccna sea 75 
PENN: so 0sthse0s ee 395cep 250-265 110-250 
ar ‘ $45cp ; 165c 
PRETEND cescervenevies ° : 185cp anna 
Ne i vc aaa 175 110 
Studebaker President 350 : ee 
Willys-Overland 275 135 15 
d-De Luxe. c-Coach. cp-Coupe. ccp-Convertible coupe. b-Brougham, 
| t-Touring. r-Roadster. Where no distinguishing mark follows the price 


| the car offered is a sedan 


| cording to a statement issued today 
by Commissioner Edwin S. Smith, | 
of the Massachusetts Department of | 
Labor and Industries. Reports from 
1,080 representative manufacturing 
establishments show that there was | 
an increase in employment of 9.8 | 
per cent. This increase was de- 
cidedly greater than the usual sea- 
sonal improvement. 

There was not only an increase in 
employment (following an increase 
of 12.3 per cent. in August) but 
there was also an increase of 13.2 
per cent. in the amount paid in 
wages (following a corresponding 
increase of 13.7 per cent. in August.) 

The gains were particularly con- 
spicuous in the cotton goods, dyeing 
and finishing, woolen and worsted 
goods, and leather tanning indus- 
tries. Nearly all other important 
industries have held or exceeded 
their August gains, It is also of in- 
terest to note that in 
there were rather large increases in 





September | 





; the amounts paid in wages to em- 
|ployees employed in the manufac- 
ture of electrical machinery, appa- | 
ratus and supplies ‘including radios) | 
and machine shop products. | 
| - | 
COTTON MILLS ACTIVE 
| New York, Oct. 18—The New| 
| York Cotton Exchange Service ad- | 
| vised that mills of this country} 
have sold goods in much more | 
| moderate volume during the past | 
| two weeks, after having booked a | 
| large volume of forward cloth busi- | 
| ness during the summer and early | 
| fall, Sales in the past fortnight 
| have doubtless been below current 
production in aggregate yardage. 
According to the service, mill 
stocks of many classes of unfin- 
ished and finished goods are very 
light, and many mills are tightly 
sold to the end of November and 


are comfortably 
cember. In 
conditions, 

fully 
levels 
movement, 


sold through De- 
consequence of these 
mill activity is being 
maintained at the _ highest 
reached on this upward 
and gives promise of 


continuing on a high plane well 
toward the end of the year. Do- 
mestic consumption of cotton 
therefore promises to run above 
last season well into the winter, at 
| least. 





' COMING EVENT 











OCTOBER 
13-22—London, England, Olympia Show 
17-22—Atlantie City, N. J. National Hard- 
ware Association, Accessories Branch 


NOVEMBER 


11-19—Glasgow, Scotland. Motor Show. 

14-16—Atlanta, Ga. National Tire Dealers 
Association 

15-17—Houston, Tex. American Petroleum 
Institute Meeting. 


DECEMBER 


2- 3—Detroit. Nationa! Standard Parts 
Association Convention. 
S8—New Orleans, La. Association of 
Asphalt Paving Technicologists. 
5- re York. Annual Meeting A. S. 


M. E. 

5-10—New York. Power and Mechanical 
Engineering Exposition. 

5-10—Detroit. Third Annual! Joint [rade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall 


JANUARY 


1-14—New York City. National 
bile Show. Grand Central Palace. 

7-15—Los Angeles, Cal. Los Angeles Motor 
Car Dealers’ Association, twentieth 
annual show. 

16-28—Detroit. Highway and Building 

Congress. 

28-Feb. 4—Chicago. National Automobile 

Show, Coliseum. 


FEBRUARY 


11-18—Kansas City, Mo. Kansas Oity Mo- 
tor Car Dealers’ Show. 

27-Mar. 14—New York City. Chemical Ex- 
position, Grand Central Palace. 


APRIL 


20-21—Cleveland, 0. National Petroleur 
Association. 


Automo- 
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MOLYBDENUM HIGH-SPEED STEELS 
PROVE THEIR WORTH 


terially. It definitely increased the 
strength. It smoothed out some of 
the wide fluctuations in plasticity 
which were characteristic of the 
tungsten-free steels. It effected a 
pronounced improvement in the 
cutting quality, the average per- 
, formance rating of the steels in this 
. : . ° | group tested being 98 per cent. 
Extensive tests of molybdenum high-speed steels for | ‘There appears to be a limit to 
tools, conducted by J. V. Emmons, metallurgist of the Cleve-| the amount of tungsten which can 
Jand Twist Drill Company, were the subject of a paper by| be advantageously employed in a 
this investigator, delivered before the American Society for | molybdenum steel of this type. 
Steel Treating at its recent meeting during the National|, I™vestigation of combinations 
Metal Congress cites ie ‘i | tungsten and molybdenum in other 
< gress. proportions have as yet failed to 
Mr. Emmon’s found sten content of about produce favorable results. 
denum steels without of the total amount of molybdenum! It is believed that in this type of 
inferior in cutting qualities to tung- 


| | eta » > . 
present may be commented on as | Steel some of the most important 

the 18-4-1 type, but |limitations which have prevented 
they contain 25 | 


follows: the commercial development of 
tungsten as 


° s 


that molyb- 25 per cent. 


tugnsten are 


sten steels of 


that 
pér cent. 
molybdenum 
are greatly 
of the 
and some of the 
follows: 

It has been the general opinion of 
previous investigators that the role 
of molybdenum in high-speed steel 
is as a replacement element for 
tungsten. It has been the intent in 
the investigations here reported to 
consider molybdenum in high-speed 
substitute but as an 
individuality of its 


The tungsten addition had a slight | molybdenum high steels in the past 
effect toward raising the hardening | have been either greatly reduced or 
temperatures at which the most |entirely eliminated. 
desirable properties are developed. | A general conclusion is that the 
It did not affect the hardness ma- |property of a high speed steel known 


when about 


much 
their cutting qualities 
An outline 
tests made 


as 


improved. 
of the 
conclusions reached 


character 


as a 


an 


steels not 
alloy, with 
own. 

The method of attack has been by 
means of an investigation of the 
mechanical properties of hardness, 
strength and plasticity. These me- 
chanical properties have also been 
supplemented by a study of the mi- 
crostructure and a determiination of 


the cutting quality of the steel by 
means of drilling tests. The method 
used in determining the cutting 


quality of a steel by means of drill- 


ing tests From three to twelve 
drills of each size were tested. the 
larger number being used when it |} 


was desired to determine the best of 


several promising heat treatments. | 
Each drill was given three or four | 
tests in different materials, the point 
being reground for each test All | 
tests were run to a finish—that is, 
until the drill will no longer cut. 
The materials drilled are such as 


S. A. E. 1040 steel, having a Brinell 
hardness of about 170; S. A. E, 3335 
heat-treated to a Brinell hardness 
of about 225, chromium die steel an- 
nealed to a Brinell hardness of 
about 210 and hard cast iron hav- 
ing a Brinell hardness of about 200. 
The standard of comparison is the 

performance of drills of the 18-4-1 
(18 per cent. tungsten, 4 per cent 

chromium, 1 per cent. vanadium) 
type of steel which are included in 
each test. To obtain a numerical 
basis for comparison, the results of 
each test were calculated as a ver- 
centage with the performance of the 
18-4-1 drills taken as 100 per cent. 
When several heat treatments which 
differ widely have been tried, the 
one producing the best results is | 
used for the average. It is believed 
that such an average performance 
rating is much more valuable than 
the results of any single test. no 
matter how conducted. 

It was found necessary in order 
to obtain the amount of steel re- 
quired in suitable form to have ex- 
perimental heats made up to our 
own specifications. At first, the | 
compositions of these experimental | 
heats were planned according to the 
theories advanced by various previ- 
ous investigators. Later, \as_ suf- 
ficient information accumulated, 
new types of compositions were tried 
along the lines which appeared most 
interesting. 

In a study of the observitions | 
upon the straight molybdenum high 
speed steels, the following remarks 
seem pertinent. 


AN 
\ NX \ 


SS 


The molybdenum steels are in| 
general equal in hardness to the |; 
tungsten steels, but lowe) in | 


strength and plasticity. 

Additions of cobalt and nickel did | 
not appear to improve either the 
mechanical properties or the cutting 
quality 

In 
denum 
the tungsten 
performance 
tested being 
that « the 

It wold 
reasons are 


molyb- 
below 
average 
steels 
of 


quality the 
definitely 
the 
of 
pe 


culling 
steels are 
steel 
rating 
only 62 
18-4-1 type 
appear that sufficient 
here found to account 
for the well known lack of com- 
mercial popularity encountered by 
this type of steel in the past. 
TUNGSTEN BEARING MOLYB- 
DENUM STEELS 
The type of molybdenum high 
speed steel with an auxiliary tung- 


the 
cent 





of | 
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as “cutting quality” is complex and 
that it cannot be defined in terms 
of any single mechanical property 
here investigated. 

With reference to the tungsten- 
free molybdenum steels, it is con- 
cluded as a result of these experi- 
|ments that they have a cutting 
| quality definitely below that of the 
;standard 18-4-1 type of steel. Their 
| performance seems to be more nearly 
(on a par with the 15-4-1 type of 
tungsten high speed steels 

A new type of high speed steel has 
|been developed in which molyb- 
|denum.is the principal alloying ele- 
ment and to which has been added 
about one-fourth as much tungsten 


as mlybdenum. The other al- 
loying elements are these com- 
monly found in high speed 
| steels and in the _ usual pro- 
portions. The addition of such an 
| auxiliary amount of tungsten has 


been found to improve the micro- 
structure and the strength, to make 





the plasticity more uniform and 
particularly to greatly increase the 
| cutting quality. The cutting quality 
of this type as measured by drilling 
| tests greatly exceeds that of any 
|other molybdenum steels previously 
| examined, and at least approaches 
| that of the 18-4-1 type of tungsten 
|steels. The beneficial effects of the 
|}addition of this small amount of 
tungsten is materially greater than 
can be explained upon any basis of 
the equivalency of the two elements. 


It is further concluded that the 
| Statement so common in the litera- 
ture that “molybdenum will replace 


| tungsten in high speed steel in the 
| Proportion of one to two,” is much 
too broad and also that it leaves 
}much unsaid. The behavior of the 
| two elements is shown to be differ- 
}ent in a number of important par- 
ticulars, Their behavior is particu- 
larly different when both are 
present in the same steel. 


Safe control of 
high speeds can 
be accomplished 
only by 
PowER BRAKES, 








AIR-TIRED TRACTOR 
OPENS NEW MARKETS 
FOR RUBBER MAKERS 


(Continued from Page 1) 
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statements appearing in the Ger- 
man press, according to informa- 
tion issued by the Commerce De- 
partment. The feasibility of a 
change from a horse power to a 
fuel basis for motor taxation has 


for months. 


tors in use, the great majority of || G. PEED ADDRESSES 


which are of the wheel-type, and | 


therefore adaptable to rubber tires. 
Rubber tires can be placed on all 
sizes and makes of wheel tractors, 


although those now in use would | Peed, general sales manager of the 


require a new wheel in order to al- | 
low for proper fastening. 


wheels of this type are now being | men at the thirteenth annual con- 
offered by French & Hecht of | vention of the first district of the 
| Advertising Federation of America, 
He spoke at the luncheon 
| in the Kimball Hotel yesterday noon. 
Foy, presi- 
Peed this 


year sponsored a most unusual auto- 
He | Long. 


Davenport, Ia., and Springfield, O. 


GERMANY PLANS CHANGE 


IN MOTOR TAX LAWS | 


Washington, Oct. 18—Changes in 
the motor tax laws of Germany 
seem to be imminent, 


On LY by means of power brakes 
can high speed be safely controlled. The 
power brake is here —to stay. Lighter, 


faster cars require them. 


And vacuum is the simplest, most ex- 
actly controllable, most reliable, most 


economical form of power for brakes on 


motor Cars. 


No automotive unit ever was more com- 
pletely tested and proved than this sturdy, 
dependable power brake. For years B-K 
Vacuum Power Brakes —as standard 





according to mobile advertising campaign. 


ADVERTISING SESSION | national campaigns amounting to | 


Springfield, Mass., Oct. 18.—L. G. 


De Soto Motor Corporation, ad- 


New | dressed New England advertising | 


| this city. 


Working with Byron 
dent of the De Soto, Mr. 





been discussed by traffic officials | 


based his decision to adopt this 
new type of advertising appeal on 
the fact that public will buy if the 
product and price are right and if 


som product is given a proper pre-| 


sentation to the buying public. 


In the course of his long experi- 
| 


| has been making a study of adver- 


| tising as one of the mo-t effective 
| arms of selling and has authorized 


| more than $50,000,000. 


| REVENUE FROM “GAS” TAX 
| DECREASES IN BAY STATE 
Boston, Mass., Oct. 18.—During 
|the first nine months of 1932, 
revenue from the Massachusetts 
gasoline tax showed an increase over 
the corresponding months of 1929 
and 1930, but a decrease of 1.36 
per cent. when compared with the 
1931 figure, according to the com- 


cic of taxation, Henry F. 


the | 


| 


lence as a sales executive, Mr. Peed | 








equipment on many buses, trucks and trail- 


ers—have given low-cost, trouble-free per- 


Co-Operative Campaigns to 


5 





Reduce Advertising Budgets 


For the automobile 
dealers, present conditions are not 
conducive to heavy advertising ap- 
propriations. At the same time the 
dealers present conditions are not 
in the past does not wish to lose 


average 


| what he has gained by discontinu- 


ing his advertising entirely. As a 
solution to his problem, a number of 
automobile dealers, 
the smaller cities, have been using 
co-operative advertisements and ty- 
ing up with a theater in town as 
well. 
The 
play, 
and a 


result is a good advertising 
in most instances a full page, 





POWER 
BRAKES 


A BENDIX PRODUCT 





formance; have made all highways safer. 

B-K Vacuum Power Brakes utilize the 
potent vacuum in the intake manifold to 
apply the brake; works automatically with 


an easy touch on the brake pedal; regu- 


lates perfectly the amount of power for 


every stopping need. 

B-K Vacuum Power Brakes at the 
Auto Shows will prove that 1932 is ‘The 
Power Brake Year’’— 96% are Bendix! 


BRAGG-KLIESRATH CORPORATION 
401 Bendix Drive, South Bend, Indiana 


(Subsidiary of Bendix Aviation Corporation) 





particularly in | 


plan which enables the dealer 


to check on the pulling power © 
his advertising. At the same tim 
jthe theater will usually co-operate 
in special events of this kind b 
giving the co-operating merchant: 
|}a lobby card or trailer announcee 
iment on the screen. The result ig 
}an advertising plan which is dif¢ 
iferent and at the same time les 
expensive than individual advertis- 
ing. 

An example as to the variety of 
Slants which can be secured in co4 
operative campaigns is illustrated 4 





a tie-up made between twenty-si 
Bloomington, Ind. merchants in 
cluding the Nash Motor Compan? 
in that city. A double truck in th 
local newspaper featuring the ad¢ 
vertisements of the co-operatin 
merchants also announced a con 
}test the object of which was to cor 
rectly describe the bride and groo: 
to be married at the co-operatin 
theater. In each of the advertise 
ments partial descriptions of thé 
couple were listed and the theater 
awarded thirty guest tickets to the 
contest winners. 

The cng of a well knowy 
movie star in person always arouseg 
much ate rest and offers the enter4 
prising automobile dealer a good op4 
portunity to cash in on free public 
ity. A center spread recently an¢q 
nounced the appearance of Raque} 
Torres at a Madison, Wis., theatew 
and the Quality Motors, Inc.. Dé 
Soto-Plymouth dealers participated 
in the event through the selectio 
of De Soto as Miss Torres’ official 
car while in that city. 

The Specialized Buick Service alsq 
co-operated and offered a _ ticke§ 
to the first five customers calling fo# 
special bargains offered in connecé 
tion with their co-operative advet¢ 
tisement. The tickets were fure 
nished gratis by the theater. 

Style shows also offer automobilé 
dealers an opportunity to engage in 
co-operative movements, Oné 
| staged recently by a group of mer« 
chants in Montgomery, Ala., includ« 
ing the Hobbie Motor Car Company 
of that city, attracted hundreds of 
people to the participating theater, 
Ten of the season's debutantes 
served as models and the show was 
indorsed by the mayor of the city. 
Hudson automobiles for transporta~ 
tion were furnished by the Hobbié 
company and a percentage of the 
receipts went to the local chapter 
of the American Red Cross. The 
participating merchants received a@ 
considerable amount of publicity in 
the co-operating newspaper, as well 
as excellent theater advertising 
through this campaign. 
A somewhat similar 
staged in Green Bay, Wis., recently 
in which twenty prominent young 
Jadieseof the city served as models 
and represented the various partici«~ 
pating firms. The Stone Motor 
Company, Chrysler-Plymouth distri+ 
butors, co-operated in staging this 
event, which was presented for two 
days at a !ocal theater and ate 
tracted hundreds of people. 

It is obvious that tie-ups of this 
kind cannot be used indiscriminate- 
ly or they soon lose their effective- 
ness. However, the average person 
enjoys going to a theater and is also 
interested in entering a_ contest, 
Consequently campaigns of this kind 
have considerable appeal. Where 
contests are involved, it has been 
found desirable to set a minimum 
age limit for entries since they usu- 
ally attract juveniles, who are not 
interested in the concerns co-oper- 
ating nor their services, but merely 
in winning a theater ticket. 


BAY STATE INDUSTRIES 
CONVENTION TOMORROW 


Boston, Oct. 18..—The As- 
sociated Industries of Massachusetts, 
at its annual meeting 
in the Copley Plaza Hotel on Thurs- 
|day, will devote the entire day to 
the consideration of vital questions 
affecting both industry and _ the 
community, and at the luncheon will 
hear Robert L. Lund, president of 
the National Association of Manu- 
facturers, deliver an address on “In- 
dustry, Government and the Public.” 

View on the general subject of 
stabilization will be presented by 
Frank P. Cox, works manager, Gen- 
eral Electric Company, representing 
the viewpoint of an industrialist. 
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STRESS-STRAIN CURVES OF 


DEEP - DRAWING 


STEEL 


SHEETS INVESTIGATED 


Metallurgists and biiieaiie: titi interested in the behavior 


of deep-drawing sheet: steel, 


as indicated by autographic 


stress-strain measurements, will find a thorough treatment 
of this subject in a paper by Reid L. Kenyon and Robert S. 


Burns, 
Company. 


? This paper was presented before | 


the American Society of Steel 'Treat- 
ing, during the recent meeting of 
that organization in Buffalo. In the 
summary, which concludes’ the 
paper, the authors state: 

“It has been shown that speciai 
equipment and technique are neces- 
sary in order 
stress-strain curves for the tensile 
test. Both have been described and 
examples presented to indicate the 
various types of curves obtained on 
mild steel deep-drawing sheets. The 
significant characteristics of the 
curves have been discussed and a 
special scale described for measur- 
ing certain features. Experimental 
results confirm the previously stated 
theory that stretcher strains and a 
sharp yield point are related and 
show that the greater the amount of 
elongation at the yield point the 
more severe the stretcher straining. 
Increasing amounts of cold rolling 
cause a decrease in the radius of 
curvature at the transition from the 
elastic to the plastic portion of the 
curve. By means of the data ob- 
tained from accurate stress-strain 
curves, it is possible to construct the 
true-stress curves for sheet tensile 
samples, but it is brought out in the 
discussion of several of these curves 
that the measures of rate of strain 
hardening as well as ‘extreme 
stress’ obtained from them are sub- 
ject to large errors which makes 
them of questionable value.” 


Figures in this table are from R. L. 
New York city, 


research engineers of the American Rolling Mills 





ELECTRICAL ENGINEERING 
DICTIONARY 


A proposed dictionary of electrical | 
engineering terms, representing the 
results of over three years’ work by | 


a committee of 120 scientists and en- 


,gineers under the chairmanship of | 


to obtain accurate | 


| prepared under the direction of the 
| American Institute of Electrical En- 
|gineers, is a document of 208 pages 


Dr. A. E. Kennelly of Harvard Uni- 
versity, has just been published for 
review and criticism prior to its sub- | 
mittal to the American Standards 
Association for adoption as an 
American standard. The _ report, 


listing over 3,400 definition ranging 
from the fundamental definitions 
on which the science of electricity 


is based to definitions for practical 
applications, such as those for con- 
trol equipment, generation, trans- 
mission and distribution, welding, 
illumination, wire and radio com- 
munication, electrobiology and elec- 
trotherapeutics. 

This first nation-wide effort to 
eliminate the confusion resulting 
from conflicting electrical defini- 
tions used in different engineering 
text books and by different technol- 
ogists and teachers of engineering 
enlisted the support of all profes- 
sional, industrial and educational | 


‘groups concerned. 





VOGEL-OSSAG 
VISCOMETER 
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The American Instrument Com- 
pany is marketing a new Vogel- 
Ossag viscometer designed to give 
direct, accurate measurements of 
actual and kinetic viscosities with- 
out conversion, This instrument, it 
is stated, will give complete viscosity 
curves without disturbing the set- 
up. It is also stated that 15 ec. ec. 


of the material is needed for the 
test. It is easy of manipulation and 
speedy in operation. 

The device Is compact and takes 
up no more space than the ordinary 
viscometer. Engler, Redwood and 
Saybolt viscosities may be obtained 


from the instrument by means of a} 


conversion table that goes with the 
device. The viscometer is, there- 
fore, recommended to give an abso- 
lute checking of oils and for check- 
ing routine test instruments for 
accuracy. 





Production -- Engineering -- Factory 


New U. 8” Oil | 8. Oil Filter 
Is Introduced 


An oil filter, in which the filtering 
“cartridge” can be renewed at small 
expense, is being offered by the 
United States Equipment Corpora- 
tion, 603 4th Ave., New Brighton, Pa. 

It consists of a metal tank, with 
suitable connection to the lubricat- 
ing system of the engine. In the 
tank is the filtering cartridge, of a 
material termed Wiconite. This 
cartridge can be renewed (replaced 
by a new one) by simply removing 
the cover of the tank, which is held 
in place by six screws. No oil lines 
have to be broken to effect this re- 
placement, which it is recommended 
be made“ after each 3,500 miles of 
driving. 

It is claimed for the filter that it 


| keeps the oil so free from impuri- 





ties that it will last indefinitely, so 
that draining is required only at 
long intervals and only new oil to 
make up for that consumed being 
needed. This assumes that suitable 
crank-case ventilation keeps the oil 
free from diluent, as it is not 
claimed that the filter will remove 
fuel that becomes mixed with the 
lubricant. Tests of the filter made 
by the Frenklin laboratory indicate 
that, under normal operating con- 
ditions, dirt, metals, suspended and 
coloidal carbon, as well as water, are 
practically removed by the filter 
and that oil can be used for as much 
as 10,000 miles under favorable con- 
ditions. 

Four kits are said to fill the de- 
mand for the entire field. The 
filter, for all installations save Ford 
and Chevrolet, lists at $5. Kits for 
four-cylinder and _ eight-cylinder 
Fords and for Chevrolet are listed at 
$6. One size of cartridge fits all 
United States filters and lists at 90 
cents, 


NEW WORCESTER BUS 
TERMINAL OPENS NOV. 15 
Worcester, Mass., Oct, 18.—The 
new bus terminal of the Short Lines, 
at 58 Foster St., will be opened about 
November 15, according to George M. 


| Towle, manager of the Worcester of- 
fice. 


With the pavement in front 








WEED CHAIN WINDOW 
DISPLAY POSTER 


The makers of Weed chains offer 
to send to dealers, without charge, 
an attractive three-piece window 


display poster which is lithographed 
in colors and acts as a reminder 
to car owners to buy now and be 
prepared for winter driving. 

In the package containing the 
poster there are also included sev- 
eral other selling helps for the 
dealer: Price list hanger, window 
streamers, lapel button, steering 
wheel tags and complete catalogue 
of the Weed chain line. Dealers 
who sell Weed chains may obtain 
one of these sales help assortments 
by addressing a request to American 
Chain Company, Inc., Bridgeport, 
Conn. 


BENDIX STROMBERG ___.. 
MANUAL NOW READY 


A new edition of Manual of 
Stromberg Aircraft Carburetors is 
off the presses and available to all 
at a cost price of 20 cents, accord- 
ing to an announcement of the Ben- 
dix Stromberg Carburetor Company 


of South Bend, Ind. It is the 
fourth edition of the popular 
manual, 


The manual is most complete in 
every respect, covering in detail the 
complete line of Stromberg air- 
craft carburetors, their principle of 
operation, features, maintenance 
and size required for various type 
engines. 

To secure copies of the manual 
it is only necessary to write to Ben- 
dix Stromberg Carburetor Com- 
pany, Advertising Department, 401 
Bendix Drive, South Bend, Ind., and 
inclose 20 cents in stamps or money 
order for any number of copies de- 
sired. 


of the terminal building completed, 
workmen are converting the interior 
of the factory-type structure into a 
modern waiting room, ticket office 
and general office for the company. 





CUMULATIVE NEW PASSENEER CAR 


In this table 31 states and the District of Columbia 






































are included in the New York state total. 














Polk & Co. of Detroit, with the exception of Ulinois, which are supplied by the Robinson Advertising Service, Springfield, Ill., and 
Some of this data has been published previously, but it is given here complete for the convenience of 


Returns for today: California, Connecticut, Idaho, Louisiana, Montana, 
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This department is devoted to the interests of the retail sales divi- , 


sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesmen to make sales or avoid errors that cost 
you commissions, 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 








| 


$$ 


SALES CONTEST GETS RESULT 











By B. C. REBER 

A monthly sales contest which has proved successful in 
getting good results has been inaugurated by the Orsinger 
Motor Company of San Antonio, Tex., Hudson-Essex dis- 
tributors. The details of the contest are related by Mr. 

Ward Orsinger, president of the company. 
“At the start of each month,” Mr. . ce a oy 
Orsinger explained, “we make an es- ‘win the prizes offered for making 


timate of the amount of business thelr a : uted 6 

: : a “Salesmen are not permi oO 
that we should do in order to show lag, for those who have already made 
a good month. This amount is rep- | their quotas make it uncomfortable 
resented in points. For example, let | for those who have not until the 
us say that during the present | , 
; assure the winners. 


month our amount of business should | 
total fifty-five points to be a good 
month, 

“Points are represented as follows: 
















proved unusually successful in arous- 
ing keen rivalry among the sales- 
men and has produced some satis- 
For every new car sold a credit of | factory results for the small invest- 


, ment required.” 
two points is allowed, and for every| 1 is aes small, individual con- 


used car sold the credit is one point. | tests originated and sponsored by 
The total number of points to be | individual firms, that are really pro- 
attained for the month is divided up | 
among the various salesmen accord- | ‘ : : 
; ; : ;ent time. Inexpensive in operation, 
ing to their experience and position. | but effective on senutte, they accom 
Riga ay alg & man ss om plish much for little and keep the 
q ur new cars and eignt | sales force on its-toes all the time. 
used cars for the month, then he mis jc put one of many such con- 
is required to make sixteen points 3 Se 
in order to attain his quota.. —s et Rave yooved pees. 
“For those who attain their quotas, 
prizes of new hats are offered. In| BUILDING ADDITION 
order to win these hats, however,, Newark, N. J., Oct. 18.—A contract 
the house must make its full quota; has been 
for the month. This provision has} Hueber Co. by Roemer Brothers 
resulted in some of the men putting | Trucking Company for a two-story 
in double time toward the end of | addition to its garage at 82 Plane 
the month in order to bring the|St. The mew building also will 
house quota up so that they might house general offices. 











|necessary house points are made to| 
The plan has|} 


| 


ducing the sales results at the pres- | 





awarded to Douglas &| 


THIS DEALER USES 
AIRPLANE ‘STUNT 


By CHARLES B. BARR 
The value of stunt advertising, as 
|applied to the automotive field, has 
been questioned, due to the usual 
| impossibility of tracing results. 


{Into this classification must natu-, 


rally fall the use of “Voice of the 
ky” loud-speaker equipped § air- 
lanes. 

Mauritz Mathisen, vice-president 
of the Blue Ribbon Garage, Inc., 
| Dodge and Plymouth distributors, of 
283 Fairfield Ave., Bridgeport, Conn.., 


| 


Ss 
Pp 





rises to defend airplane advertising | 


iby relating an experienc? which his 
‘concern recently had in this line. 
An operator for one of the “Voice 
of the Sky” companies came to the 
| Blue Ribbon Garage recently while 
en route to Boston, and offered his 
| Services. After some hesitation the 
dealership accepted his proposition, 


and the plane was engaged to 
broadcast advertising matter over 
| Stamford, Bridgeport and New 
| Haven. 


| The announcement ran: “Be sure 
|to look over the Dodge and Plym- 
outh models at the Blue Ribbon Ga- 
rage before buying a car . « CC.” 
Flying at 2,000 feet, the plane's 
loud speaker was heard throughout 
the territory during its flight, and 


buildings, bringing large crowds out 
into the open, 

| No directly-traceable sales were 
expected from the stunt. It was 
considered that the voice aloft 
| would merely serve to keep the 
|names of the cars and dealership 
| before the public, and in doing so 
would be worth the cost. 


Before the plane had finished its | 


flight, however, two men came into 
the showroom from the street and 
explained that they had been dis- 
cussing cars and thought they would 
follow the suggestion to call. 
Within an hour, Mr. Mathisen re- 
lates, each of the prospects had 


‘bought a new Dodge Six, and the 


~ SUCCESSFULLY 


AUTOMOTIVE DAILY NEWS, WEDNESDAY, OCTOBER 19, 1932 


Retail Salesmen— [his Is Your Page ~ 


7 














Deale 


NEW JERSEY 


Angelis Brothers, long asso- 
in the automobile business, 





De 
| ciated 
| 
pairs of cars, will be distributors of 
the Buick cars in New Brunswick 
and vicinity. 
do general repair work. 
of business, which covers an entire 
block, is considered by automobile 
dealers the best in central New 


Jersey. 
- . . 


A meeting of the Master Automo- 
tive Repairmen Association, Inc., 
was held at 215 Coit St., Irvington, 
Tuesday night. Speakers 
evening were Charles Hancock, gen- 





eral service manager of the Stude- | 
baker Corporation of America, and | 


Hans von Beck, regional sales man- 
ager of the Pierce-Arrow Corpora- 


tion. 
° * * 


Frank Fanning, president of the 


Fanning Motor Car Company, East) 


Orange, expects to attract consid- 
erable attention with a display of 
| the miniature of the De Soto fac- 
tory, 


| ST. PAUL, MINN. 


Appointment of Peterson-Green- 
man Company as dealer for the 


the voice even penetrated to office | Rockne line of automobiles has just 


been announced. Officers of the 
company are A. E. Peterson, presi- 
dent, and R. A. Pollard, vice-presi- 
dent. The firm was established as 
a Ford dealer in White Bear Lake, 
Minn., in 1923. In 1926 the com- 
pany moved its quarters to 117 West 
University Ave., and this week 


| moved to 461 Rice St. 


a * . 
Eddy Reddy, well known in St. 
Paul sporting circles, and one time 
manager for Tom and Mike Gib- 


one car turned in was an item of 
$25. The entire transaction was 
described by the Blue Ribbon of- 
ficial as highly satisfactory. 


REGISTRATION STATISTICS, SEPTEMBER, 1932 


New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Metropolitan district figures, compiled by Sherlock & Arnold, 
our subscribers. Readers desiring county, city, or town lists, or lists of owners in any given section may obtain these by addressing any of these three companies 


New Hampshire, New Mexico, Ohio, Oregon, Pennsylvania, Vermont 


HUDSON GROUP 









STUDEBAKER GROUP 























































WILLYS-OV’D GROUP 





















































| both as dealers and in general re- | 


They will continue to | 
Their place | 


for the | 
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| bons, pugilists, has joined the new 
lcar sales staff of the Central 


' 
| Garage, St. Paal, loop Ford dealer, 
see 


* 
There ‘: no such a thin’ de 
pression with the Midway Chevrolet 
Company of which P. R. Kriesel is 
president, He has just announced 
the appointment of four new sales- 
men, ineluding George Anderson, 
W. W. Laramy, N. Dolson and 
|Einer Aamodt. All of these men 
have been engaged in automobile 
sales work from six to eight years 
each. 


*» * * 
INDIANAPOLIS 

A special drive on used cars is 
being staged by Lathrop-Moyer Re- 
tail, Inc., Oldsmobile dealer, with 
factory cooperation. Results are very 
gratifying, according to R. E. Hick- 
man, head of the company, who re- 
ports 75 per cent. of the quota for 
|the campaign reached during the 


first half of the sale. 
7 * * 


High gear operation is in force at 
the Roy Wilmeth Company, long 
| recognized as Indiana's largest Ford 
|dealer. A month to month increase 
{/in business throughout the year 
|culminated in a September record 
of selling 38 per cent. of all the new 
Fords and 15 per cent. of all new 
cars in Marion county, according to 
|C. T. Foxworthy, general manager. 
| Mr. Foxworthy purchased the Wil- 
| meth Company early this year after 
| directing the business for a long 

time. The business growth has em- 
braced every department, he said. 
| * . * 





The Chevrolet dealer organization 
put on a little extra steam during 
the month and in keeping their 
product out in front in deliveries 
likewise increased commercial busi- 
ness over August by nearly 75 per 
| come. They also came within one 
unit of tying their mark of Septem- 
ber a year ago, and registered nearly 
|“ per cent. of all the trucks sold in 
the county last month. 











NON-AFFILIATED MANUFACTURERS 
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Pennsylvania | 377 32| 409 | 11; 133) 82| 226{ 226; 17 243 | 5| 17 136 49 5 88 78 23 25 6,866 
Rhode Island | 31| 6 37| 2| 17| 11| 30 | 17| 17 | 1| 10) 1| ii 3 2 2 545 
South Carolina | 20) 3| 23 | l 5| 1| 6| 3 3] 2 8 662 
South Dakota | 9| | 9] | 13) 2| 15 | 4| | | | : 
Utah | i7| rT 18] ys a | 
Vermont | 24) 2| 26 | 6 4 10] 9 } 9 
Virginia | 73| 2| 75 | 1] 20) 9| 30 | 28| l 
West Virginia | _—_30 1| 31; S| SCG 20[ ‘31 | 
Wisconsin } 88) 5| 93 | 2| 31) 34/ 67 | 48) 1| 
Dist. of Columbia 34 3 37 | 4) 13} 22) 39 | 10) 
fi... 06 102} 1075) 727! 1086| 83} 
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7 AN ANTI- FREEZE 
wr x sTOPS RUSTING 





THE NEW G. P. A. WILL 





SATISFY THEM ALL 


Let the car-owners name their own anti-freeze specifications. The new G. P. A. will satisfy them all. As 
always, one filling of G. P. A. lasts all winter; gives complete anti-freeze protection. But the new G. P. A. 
leaks less than water. Stops rusting and corrosion. Positively will not clog or gum radiator. Non-poisonous. 
No dangerous fumes. Won't injure Duco... And prices are much lower than ever before! 


LOWER PRICES—GOOD PROFIT. The new G.P.A. meets the 
dealer’s specifications, too. Dealers are enabled to lower prices 
to the public and stili make a handsome profit. 


POWERFUL ADVERTISING. G. P. A. is backed by a powerful 
advertising campaign Color pages from October to December 
in Saturday Evening Post, Collier’s, Literary Digest, Liberty, 
Time, Country Gentleman. Daily radio coverage from coast- 
to-coast: largest radio campaign in anti-freeze history. 
STOCKS IN 500 CITIES. Warehouse stocks of G. P. A. are 
now on hand in more than 500 cities. Nearby stocks insure 
speedy delivery. 


14 ADVANTAGES OF G. P. A. 
1. Gives complete protection against freeze-ups to 30° below 
zero. 
2. Will not evaporate—not even on the warmest days. One 
filling jasts all winter. 
. Leaks less than water. 
4. Protects all metals of the cooling system against corrosion 
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RADIATOR GLYCERINE 


GLycERINE PropuceErs’ AssociaTION 
45 EAST 17th STREET, NEW YORK, N. Y. 


and the rust caused by tap water. This protection con- 
tinues after G. P. A. is drained out. 
5. Retards disintegration of rubber hose. 
6. Positively will not clog or gum radiator. 
7. Mixes quickly and permanently with water. 
8. Never overheats motor. 
9. Does not injure Duco or other finishes. 
10. No unpleasant or dangerous fumes. 
11. Safe—non-poisonous, non-inflammable. 
12. Permits more efficient operating temperatures. 
13. Uniform in quality. Made to G. P. A. standards. 
14. Lower in price. More economical than ever. 


NOW !S THE TIME TO SELL G. P. A. 


The way dealers make MOST money on G. P. A. is by sell- 
ing it early in the season. G. P. A. 
can be sold early ...with safety... 
because it won't evaporate even on 
the warmest days 











